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Top 10 Tips for Commercial Fincancial 
Funding by Focus Lending 
1. Include all the finance you need 
Map out your funding requirements, analyse all the cost components, include them 
in your budget requirements.

2.  Be cautious of headline rates on Business lending
Headline interest rates can be appealing but don’t necessarily tell the whole story. 
It’s important not to be lured into funding arrangements purely on the strength of 
fetching headline figures.

3. Don’t limit your lending options
Traditional routes through the banks can be familiar, but alternative funding allows for 
greater choice, diversity and flexibility.

4. Getting the best rates
Applying to a wider selection of different lenders could establish better rates. 
Don’t restrict your options to one lender and potentially miss a better opportunity 
elsewhere. 

5. Commercial finance advice from experts 
Commercial finance is a tailored proposition and requires a good degree of skill and 
experience to find the right loan, sometimes the finance you think you need may not 
be the finance you actually need, get the best advice for you.

6. Finance refused 
Being rejected for a traditional loan can be exhausting and frustrating, maybe it didn’t 
fit the standard box ticking criteria or failed the credit scoring thresholds. Go to the 
wider market for alternative lenders that meet your requirements.
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7. One size doesn’t fit all
Sometimes what’s on offer might not always be the best fit for your financial 
proposition. A traditional finance product may not always be suitable, consider a 
combination of products to deliver your total borrowing requirements.

8. Not all lenders are the same.
Different lenders have different requirements, know your lenders and pitch 
accordingly. Access to a wide panel of lenders is key to positioning good borrowing 
requirements and to identify the best solution for your needs.

9. Time is Money
A Finance brokers job is to understand all your requirements and offer a personal 1-1 
service tailored to your business, completing all the detailed application information 
to secure the most suitable finance based on your circumstances, freeing up 
valuable time to run your business.

10. Unbiased and professional approach
A professional broker should not have pre-defined solutions in mind, each case 
is individual and bespoke and so should be the advice offered. Check they have 
all the required credentials, look out for brokers who carry FCA approval, NACFB 
membership, CeMap for all regulated lending and ICO certified, for genuine 
reassurance.

You can contact Carl on 01293 804505 or carl@focuslending.co.uk 


